Quote

Quote Number;

02222023-06jgw

(770) 479-5495 ; (866} 479-5495 3% fee added to purchase
www.georglalirerescue.com made with credit card on totals Quote Date
107 P Rickman Industrial Drive . Feb 22, 2023
Canton, GA 30115 of &)3000 of more ?
Page:
1
Quoted to:
Effingham County F.D. Effingham County F.D.
Effingham County FI Effingham County FD
1171 Hwy 119 North 1171 Hwy 119 North
Springfield, GA 31329 Springfietd, GA 31329
(RENY TikA
Customer 1D Good Thru Payment Terms Sales Rep
Effingham Co FD 3/24/23 Net 30 Days Whidby, Jasen
Quantity liem Description Unit Price Extension
QUO-76653-H1Y9S
GA FIRE RESCUE CUSTOM SPEC
Innotex - PIONEER™ Gold / STEDAIR®
3000/ DEFENDER® M NP Brass
TPP 44 THL 240
[8.00 [ Innotex Energy Coat Innotex Energy Coat 1,708.06 30,744.00
18.G0 [ Innotex Energy Pant Innotex Energy Pant 1,087.00 19,566.00
"EFFINGHAM" ON COAT
"LAST NAME" Onremovable panel on
coat tail
*Current estimated lead time on GA FIRE
SPEC is 18 weeks. (week of June 19 to 23,
2023)
18,00 | Innotexgray2 5 M/L Innotex Gray25 Hood M/L 109.00 1,962.00
(QUO-T6654-P1GIC)
Subtotal Continued
Remit to ; Sales Tax Continued
PO Box 915 " -
Holly Springs GA 30142 Freight Continued
Total Continued




(770} 479-5495 {666} 479-5495

www.georgiafirerescue.com

3% fee added to purchase

Quote

Quote Number:

02222023-06jgw

: edit oar uote Date:
107 P Rickman Industrial Drive made with credit card on totals ng 2. 2023
Canton, GA 30115 of $3000 or more ’
Page:
2
Quoted to:
Effingham County F.D. Effingham County F.D.
Effingham County FD Effingham County FD
1171 Hwy 119 North 117.1 Hwy 119 North
Springfield, GA 31329 Springfield, GA 31329
T1QA TIQA
Customer 1D Good Thru Payment Terms Sales Rep
Effingham Co FD 3124723 Net 30 Days Whidby, Jason
Quantity Item ' Description Unit Price Extension
18.00 2770912 X2 SIZE 105 |BLACK DIAMOND X2 FIREFIGHTING 312.00 5,616.00
BOOT. SIZE 105
18.00 | GZLLG FireDex - Dex Pro Leather Gloves - Large 118.00 2,124.00
Subtotal 60,012.00
Remit to ! Sales Tax
PO Box 915 m
Holly Springs GA 30142 Freight 550.00
Total 60,602.00
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Sourcewell
Solicitation Number: RFP #032620

CONTRACT

This Contract Is between Sourcewell, 202 12th Street Northeast, P.O. Box 219, Staples, MN
56479 (Sourcewell) and Innotex Corp., 2397 Harts Ferry Rd., Ohatchee, AL 36271 {Vendor}.

Sourcewell Is a State of Minnesota local government agency and service coaperative created
under the laws of the State of Minnesota {Minnesota Statutes Sectlon 123A.21) that offers
cooperative procurement solutions to its members, Participation is open to all levels of
governmental entity, higher education, K-12 education, nonprofit, tribal government, and other
public entitles located In the United States and Canada,

Vendor desires to contract with Sourcewel! to provide equipment, products, or services to
Sourcewell and its Members (Members),

1. TERM OF CONTRACT
A. EFFECTIVE DATE. This Contract Is effective upon the date of the final signature below.

B. EXPIRATION DATE AND EXTENSION, This Contract explres May 7, 2024, unless it Is cancelled
sooner pursuant to Article 24, This Contract may be extended up to one additional one-year
period upon reguest of Sourcewel| and with wrltten agreement by Vendor,

C. SURVIVAL OF TERMS. Articles 11 through 16 survive the expiration or cancellation of this
Contract.

2. EQUIPMENT, PRODUCTS, OR SERVICES

A, EQUIPMENT, PRODUCTS, OR SERVICES, Vendor will provide the Equipment, Products, or
Services as stated In its Proposal submitted under the Solicitation Number listed above,
Vendor's Equipment, Products, or Services Proposal {Proposal) Is attached and Incorporated
into this Contract.

All Equipment and Products provided under this Contract must be new/current model. Vendor
may offer close-out or refurbished Equipment or Products [f they are clearly Indicated in
Vendor’s product and pricing list. Unless agreed to by the Member In advance, Equipment or
Products must be delivered as operational to the Member's site,

Rev. 4/2019
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nonconforming Equipment and Products, the Member will notify the Vendor as soon as
possible and the Vendor will replace nonconforming Equipment and Products with conforming
Equipment and Products that are acceptable to the Member,

B. SALES TAX. Each Member is responsible for supplying the Vendor with valld tax-exemption
certificatlon{s). When ordering, Members must indicate If }t Is a tax-exempt entity.

C. HOT LIST PRICING. At any time during this Contract, Vendor may offer a specific selection
of Equipment, Products, or Services at discounts greater than those listed in the Contract,
When Vendor determines it will offer Hot List Pricing, it must be submitted electronically to
Sourcewel! in a line-item format. Equipment, Products, or Services may be added or removed
from the Hot List at any time through a Sourcewell Price and Product Change Form as defined
in Article 4 helow,

Hot List program and pricing may also be used to discount and liquidate close-out and
discontinued Equipment and Products as long as those close-out and discontinued items are
clearly identified as such, Current ordering process and administratlve fees apply. Hot List
Pricing must be published and made available to all Members.

4, PRODUCT AND PRICING CHANGE REQUESTS

Vendor may request Equipment, Product, or Service changes, additions, or deletions at any
time, All requests must be made In writing by submitting a slgned Sourcewell Price and Product
Change Request Form to the assigned Sourcewell Contract Administrator, This form Is available
from the assigned Sourcewell Contract Administrator. At a minimum, the request must:

|dentify the applicable Sourcewell contract number

Clearly specify the requested change

Provide sufficient detall fo Justify the requested change

Individually list all Equipment, Products, or Services affected by the requested
change, along with the requested change (e.g., addition, deletion, price change)

¢ Include a complete restatement of pricing documentation in Microsoft Excel
with the effective date of the modified pricing, or product addition or deletlon, The
new pricing restatement must include all Equipment, Products, and Services offered,
even for those items where pricing remains unchanged,

A fully executed Sourcewel! Price and Product Request Form will be becomean
amendment to this Contract and be incorporated by reference.

Rev, 4/2019
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D. SPECIALIZED SERVICE REQUIREMENTS. In the event that the Member requires service or
specialized performance requirements (such as e-commerce specifications, speclalized delivery
requirements, or other specifications and requirements) not addressed in this Contract, the
Member and the Vendor may enter into a separate, standalone agreement, apart from this
Contract. Sourcewel|, including Its agents and employees, will not be made a party to a claim
for breach of such agreement,

E. TERMINATION OF PURCHASE ORDERS, Members may terminate a purchase order, in
whole or in part, Immediately upon notice to Vendor in the event of any of the following
events:

1. The Member fails to receive funding or appropriation from its governing body at
levels sufficient to pay for the goods to be purchased; .

2. Federal or state laws or regulations prohibit the purchase or change the
Member’s requirements; or

3. Vendor commits any material breach of this Contract or the additional terms
agreed to between the Vendor and a Member.

F. GOVERNING LAW AND VENUE, The governing law and venue for any action related to a
Member's purchase order will be determined by the Member making the purchase.

7. CUSTOMER SERVICE

A. PRIMARY ACCOUNT REPRESENTATIVE. Vendor will assign an Account Representative to
Sourcewell for this Contract and must provide prompt notice to Sourcewell If that person is
changed. The Account Representative will be responsible for:

« Malntenance and management of this Contract;
s Timely response to all Sourcewell and Member inqulries; and
» Business reviews to Sourcewell and Members, if applicable.

B. BUSINESS REVIEWS. Vendor must perform a minimum of one business review with
Sourcewell per contract year. The business review will cover sales to members, pricing and
contract terms, administrative fees, supply issues, customer issues, and any other necessary
information.

B, REPORT ON CONTRACT SALES ACTIVITY AND ADMINISTRATIVE FEE PAYIVIENT
A. CONTRACT SALES ACTIVITY REPORT. Each calendar guarter, Vendor must provide a contract
sales activity report (Report) to the Sourcewell Contract Administrator asslgned to this

Contract, A Report must be provided regardless of the number or amount of sales during that
quarter (l.e,, if there are no sales, Vendor must submit a report indicating no sales were made),

Rev, 4/2019
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10. ASSIGNMENT, AMENDMENTS, WAIVER, AND CONTRACT COMPLETE

A. ASSIGNMENT. Neither the Vendor nor Sourcewell may assign or transfer any rights or
- obligations under this Contract without the prior consent of the parties and a fully executed
assignment agreement. Such consent will not be unreasonably withheld.

B. AMENDMENTS. Any amendment to this Contract must be in wrntlng and will not be effective
untll it has been fully executed by the partles,

C. WAIVER. If either party fails to enforce any provision of this Contract, that failure does not
walve the provision or the right to enforce it.

D. CONTRACT COMPLETE, This Contract contains all negotiations and agreements between
Sourcewel! and Vendor. No other understanding regarding this Contract, whether written or
oral, may be used to bind either party.

E. RELATIONSH!P OF THE PARTIES. The relationship of the parties Is one of independent
contractors, each free to exercise judgment and discretion with regard to the conduct of their
respective businesses. This Contract does not create a partnership, Joint venture, master-
servant, princlpal-agent, or any other relationship,

11, LIABILITY

Vendor must indemnify, save, and hold Seurcewell and its Membaers, including their agents and
employees, harmless from any claims or causes of action, Including attorneys’ fees, arising out
of the performance of this Contract by the Vendor or its agents or employees; this
indemnification Includes injury or death to person(s) or property alleged to have been caused
by some defect in the Equipment, Products, or Services under this Contract to the extent the
Equipment, Product, or Service has been used according to its specifications,

12, AUDITS

Sourcewell reserves the right to review the hooks, records, documents, and accounting
procedures and practices of the Vendor relevant to this Contract for a minimum of six (6) years
from the end of this Contract. This clause extends to Members as it relates to business
conducted by that Member under this Contract.

13, GOVERNMENT DATA PRACTICES
Vendor and Sourcewell must comply with the Minnesota Government Data Practices Act,
Minnesota Statutes Chapter 13, as it applies to all data provided by or provided to Sourcewell

under this Contract and as it applies to all data created, collected, recelved, stored, used,
malntained, or disseminated by the Vendor under thls Contract.

Rev. 4/2019
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remainder of this Contract is capable of performance, it will not be affected by such declaration
or finding and must be fully performed.

19, PERFORMANCE, DEFAULT, AND REMEDIES

A. PERFORMANCE, During the term of this Contract, the parties wlll monitor performance and
address unresolved contract issues as follows:

1. Natlification. The parties must promptly notify each other of any known dispute

. and work In good faith to resolve such dispute within a reasonable period of time. If
necessary, Sourcewell and the Vendor will jointly develop a short briefing document
that describes the issue(s), relevant impact, and positions of both parties.
2. Escalation. If partles are unable to resolve the issue in a timely manner, as
specified above, either Sourcewell or Vendor may escalate the resolution of the issue to
a higher level of management. The Vendor will have thirty (30) calendar days to cure an
outstanding issue.
3. Performance while Dispute Is Pending, Notwithstanding the existence of a
dispute, the Vendor must continue without delay to carry out all of its responsibilities
under the Contract that are not affected by the dispute. If the Vendor falls to continue
without delay to perform Its responslbilities under the Contract, In the accomplishment
of all undisputed work, any additional costs Incurred by Sourcewell and/or its Members
as a result of such fallure to proceed wiil be borne by the Vendor.

B. DEFAULT AND REMEDIES. Either of the following constitutes cause to declare this Contract,
or any Member order under this Contract, in default;

1. Nonperformance of contractual requirements, or
2, A material breach of any term or condition of this Contract,

Written notice of default and a reasonable opportunity to cure must be issued by the party
ciaiming default. Tme allowed for cure will not diminish or eliminate any liability for liquidated
or other damages. If the default remalns after the opportunity for cure, the non-defaulting
party may:

» Exercise any remedy provided by law or equity, or
¢ Terminate the Contract or any portion thereof, including any orders issued
agalnst the Contract.

20. INSURANCE

A. REQUIREMENTS. At its own expense, Vendor must maintain insurance policy(les) in effect at
all times during the performance of this Contract with insurance company(ies) licensed or
authorized to do business in the State of Minnesota having an “AM BEST” rating of A- or better,
with coverage and limits of insurance not less than the following:

9
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52,000,000 — annual aggregate

6. Network Security and Privacy Liability Insurance. During the term of this
Contract, Vendor will maintain coverage for network security and privacy liability. The
coverage may be endorsed an anather form of liabllity coverage or written on a
standalone policy. The Insurance must cover claims which may arise from fallure of
Vendor's security resulting in, but not limited to, computer attacks, unauthorized
access, disclosure of not public data — including but not limited to, confldential or
private information, transmission of a computer virus, or denlal of service.

Minimum Himits:

$2,000,000 per occurrence

$2,000,000 annual aggregate

Failure of Vendor to maintain the required insurance will constitute a material breach entitling
Sourcewell to immediately terminate this Contract for default.

B. CERTIFICATES OF INSURANCE. Prior to commencing under this Contract, Vendor must
furnish to Sourcewell a certificate of insurance, as evidence of the insurance required under this
Contract, Prior to expiration of the policy{ies), renewal certificates must be mailed to
Sourcewell, 202 12th Street Northeast, P.O. Box 219, Staples, MN 56479 or sent to the
Sourcewel] Contract Administrator assigned to this Contract, The certificates must be signed by
a person authorized by the insurer(s) to bind coverage on their behalf. All policies must Include
there will be no cancellation, suspenslon, non-renewal, or reduction of coverage without thirty
(30) days’ prior written notice to the Vendor.

Upon request, Vendor must provide to Sourcewell copies of applicable policies and
endorsements, within ten (10) days of a request. Fallure to request certificates of insurance by
Sourcewell, or failure of Vendor to provide certificates of insurance, in no way limits or relieves
Vendor of its duties and responsibilities in this Contract.

C. ADDITIONAL INSURED ENDORSEMENT AND PRIMARY AND NON-CONTRIBUTORY
INSURANCE CLAUSE. Vendor agrees to name Sourcewel! and its Members, including their
officers, agents, and employees, as an additional insured under the Vendor's commercial
general liability insurance policy with respect to liability arising out of activities, “operatlons,” or
“work” performed by or on behalf of Vendor, and products and completed operations of
Vendor, The policy proviston{s) or endorsement(s) must further provide that coverage is
primary and not excess over or contributory with any other valid, applicable, and collectible
insurance or self-insurance in force for the additional Insureds.

D. WAIVER OF SUBROGATION, Vendor walves and must require (by endorsement or
otherwise) all its insurers to waive subrogation rights against Sourcewell and other additional
insureds for losses paid under the insurance policies required by this Contract or other
Insurance applicable to the Vendor or its subcontractors. The waiver must apply to all
deductibles and/or self-insured retentions applicable to the required or any other insurance

11
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a Member accesses Vendor’s Equipment, Products, or Services with United States federal
funds.

A, EQUAL EMPLOYMENT OPPORTUNITY. Except as otherwlse provided under 41 C.F.R. § 60, all
contracts that meet the definitlon of “federally assisted construction contract” In 41 C.F.R. § 60-
1.3 must Include the equal opportunity clause provided under 41 C.F.R. §60-1.4{b}, In
accordance with Executive Order 11246, “Equal Employment Opportunity” {30 FR 12319,
12935, 3 C.F.R. §, 1964-1965 Comp., p. 339), as amended by Executive Order 11375, “Amending
Executive Order 11246 Relating to Equal Employment Opportunity,” and implementing
regulations at 41 C.F.R. § 60, "Office of Federal Contract Compliance Programs, Equal
Employment Opportunity, Department of Labor.” The equal opportunity clause is incorporated
hereln by reference.

B. DAVIS-BACON ACT, AS AMENDED (40 U.S.C. § 3141-3148). When required by federal
program legislation, all prime construction contracts in excess of $2,000 awarded by non-
federal entities must include a provision for compliance with the Davis-Bacon Act (40 U.S.C, §
3141-3144, and 3146-3148) as supplemented hy Department of Labor regulations {29 C.F.R. § 5,
“lLabor Standards Provisions Applicable to Contracts Covering Federally Financed and Asslsted
Construction”), In accordance with the statute, contractors must be required to pay wages to
laborers and mechanics at a rate not less than the prevailing wages specified in a wage
determination made by the Secretary of Labor. In addltion, contractors must be required to pay
wages not less than once a week. The non-federal entity must place a copy of the current
prevailing wage determination Issued by the Department of Labor in each solicltation, The
decislon to award a contract or subcontract must be conditioned upon the acceptance of the
wage determinatlon. The non-federal entity must report all suspected or reported violations to
the federal awarding agency. The contracts must also include a provision for compliance with
the Copeland “Anti-Kickback” Act (40 U.S.C. § 3145), as supplemented by Department of Labor
regulations (29 C.F.R. § 3, “Contractors and Subcontractors on Public Building or Public Work
Financed in Whole or In Part by Loans or Grants from the United States”). The Act provides that
each contractor or subreclpient must be prohibited from inducing, by any means, any person
employed In the construction, completion, or repair of public work, to glve up any part of the
compensation to which he or she Is otherwise entitled, The non-federal entity must report

all suspected or reported violations to the federal awarding agency. Vendor must be in
compliance with all applicable Davis-Bacon Act provisions.

C. CONTRACT WORK HOURS AND SAFETY STANDARDS ACT (40 U.5.C. § 3701-3708), Where
applicable, all contracts awarded by the non-federal entlty in excess of $100,000 that involve
the employment of mechanics or laborers must include a provision for compliance with 40
U.S.C. § 3702 and 3704, as supplemented by Department of Labor regulations (29 C.F.R. § 5).
Under 40 U.5.C. § 3702 of the Act, each contractor must be required to compute the wages of
every mechanlic and faborer on the basis of a standard work week of 40 hours, Work in excess
of the standard work week is permissible provided that the worker Is compensated at a rate of
not less than one and a half times the basic rate of pay for all hours worked in excess of 40
hours in the work week. The requirements of 40 U.S.C. § 3704 are applicable to construction

i3
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covered by 31 U.S.C. § 1352, Vendors must disclose any lobbying with non-federal funds that
takes place in connection with obtaining any federal award. Such dIsclosures are forwarded
from tler to tier up to the non-federal award. Vendors must flle all certifications and disclosures

required by, and otherwise comply with, the Byrd Anti-Lobbying Amendment (31 U.S.C. §
1352},

H. RECORD RETENTION REQUIREMENTS. To the extent applicable, Vendor must comply with
the record retention requirements detailed in 2 C.F.R. § 200.333. The Vendor further certifies
that It will retain all records as required by 2 C.F.R, § 200.333 for a period of three (3) years
after grantees or subgrantees submit final expenditure reports or quarterly or annual financial
reports, as applicable, and all other pending matters are closed.

I. ENERGY POLICY AND CONSERVATION ACT COMPLIANCE, To the extent applicable, Vendor
must comply with the mandatory standards and policles relating to energy efficiency which are
contalned in the state energy conservation plan issued in compliance with the Energy Policy
and Conservation Act,

J.  BUY AMERICAN PROVISIONS COMPLIANCE. To the extent applicable, Vendor must comply
with all applicable provisions of the Buy American Act. Purchases made in accordance with the
Buy American Act must follow the applicable procurement rules cailing for free and open
competition,

K. ACCESS TO RECORDS (2 C.F.R. § 200.336). Vendor agrees that duly authorlzed
representatives of a federal agency must have access to any books, documents, papers and
records of Vendor that are directly pertinent to Vendor's discharge of its obligations under this
Contract for the purpose of making audits, examinations, excerpts, and transcriptlons, The right
also includes timely and reasonable access to Vendor’s personnel for the purpose of Interview
and discussion relating to such documents,

L. PROCUREMENT QF RECOVERED MATERIALS {2 C.F.R. § 200.322). A non-federal entity that is
a state agency or agency of a political subdivision of a state and its contractors must comply
with Section 6002 of the Solld Waste Disposal Act, as amended by the Resource Conservation
and Recovery Act. The requirements of Section 6002 include procuring only items designated in
guldelines of the Environmental Protection Agency (EPA} at 40 C.F.R. § 247 that contain the
highest percentage of recovered materlals practicable, consistent with maintaining a
satisfactory level of competition, where the purchase price of the item exceeds $10,000 or the
value of the quantity acquired during the preceding fiscal year exceeded $10,000; procuring
solid waste management services in a manner that maximizes energy and resource recovery;
and establishing an affirmative procurement program for procurement of recovered materials
identified in the EPA guidelines.

15
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RFP 032620 - Firefighting Personal Protective Equipment,
Apparel, and Accessories, with Related Cleaning and
Maintenance Equipment
Vendor Detalls
Company Name: Inriotex Caip,

2397 Harls Fetry Rd
Address:
Ohalchee, Alabama 36271
Conlact! Lou Lopez
Emall; loulopez@innatexproteclion.com
Phone: 608-346-8585
Fax: 585-586-8585
HST#: 99-0372856
Submisslon Details
Crealed On; Sunday March 22, 2020 14:21:56
Submitted Om: Thursday March 26, 2020 12:52:18
Suhmitted By: Lou Lopez
Emall: joudopez@innotexprotection.com
Transaclion # 9964 36dh-97e0-4d28-89df-1a61c20a68d2
Submitter's IP Address: $96.37.99.68
Bld Number: RFP 032620 Vendor Name: Innotex Q145
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7 Provide a brief history of your company, Listed below Is the websile link that contalns this informallon, | have also entered e
Including your company's core values, verblage from the websilte below the web link.
business phllosophy, and Industry longavity
ralated to the requasied equlpment, producis ihttpifinnotexprotection.comfenfabout-tumout-gear-manufacturer/
or services,

A century In the making.....Our crall goes back over e hundred years ago In 1888 al
our Canadlan facllity where various garmenls were produced. In the lale 1980s, the
company became the outerwear division of Bombardler Recreatlonal Producls that
was laler sold to Camoplast Inc. After over 20 years of manufacturing extreme sports
outerwear, winter spors and foolball proteclive aquipment, the transillon began fo FR
induslrial and mililary protactive apparel in the mid-1980s. In 1999, a new
managemen! {eam decided to merge the know-how of exlreme sports and fire
relardant for Industrial and military use In the deslgning and manufaciuring of apparel.
With the idea 1o ereale a iine of tumout gear, INNOTEX was born. It's mission: to
canlinuously innovate through textile, The first UL® cerified turnout gear was
subsequently made in 2001.

Qur Designs ¢
Our Hghtwe!ght tumout designs are insplred by decades of experlence in the
development and manufaciuring of exfreme sporis prolective clothing, We deslgn our
products to be as efficlenl as possible, making Improvements to comfort and
durabliity, wilhout compromising on protection.

Wilh high quafity crafismanship and exceptional attention to detall, we have crealed a
lumoul with Increased durability, which In lum helps to extend the life of the tumout
and altows fire deparimeants to save conslderably and Increase lirefighler safety.
Firefighting 1s a demanding task. Taking exiremsly high risks and taking action in ali
sorls of siualions requires delermination, rigorous Iralning and a great deal of
passion. At INNOTEX®, we understand and share thal passlon.

Qur teamn takes nothing for granted, We don'i hesitate to redefine traditlon and
refresh proven Ildeas, thanks to lhe clever use we make of modem {echnologies.
Pride is the drive of firefighters, ours Is to ses you protected by our gear, Our
company was named Innotex because one of our core princlples Is {o (INNO)vation
through (Tex)tiles ~ INNOTEX

8 Provide a detalled descriplion of the products |Personal Protective Equlpment for Firefighters follawing the slandards set by lhe
and services thal you are offering In your NFPA. Our product line Includes Turnout gear, Proximity suits, Gloves, Pariculate and |*
proposal. Non-Parflculate Hoods

g What are your company's expectalions In the |To provide quallly products In a timely manner to perform at or above the standards |.
avant of an award? sel by the NFPA for the Fire Departments that are served by this program.

10 |Demonstrate your financlal strength and We . are a privately held company and operate under a policy of not rejeasing our
stabllity with meaningful data, This could specHic financlal data. Whal we can assure you Is that we are a profitable, fiscally
Include such jtems as financlal statermenls, responsible and financlally stable company. We exceed financlal ratios that our
SEC filings, credit and bond rallngs, istters barking pariners requlre s to hold to do business with them, These numbers are *
of credit, and detailed reference letiers, conslstantly reviewed inlemally and yearly revlewed by extemal accountants. If needed,
Upload supportlng documents {as applicable} lour CFO s more than willing to dlscuss these llems during a phone call with
in the documen! upload seclion of your ~ :|Sourcewell's CFO or Financlal depariment,
rasponse, ) IR

11 What Is your US markel share for the We have a smaller market share In the U.8. In regards {o turnoul gear, Having said
solutions that you are proposing? this, we are confidenl thal we are in the Top 6 of suppliers In the U.S. markel for

tumout gear. There are 14 lolal competifors. Top 3 are In revenue a group, We

believe we are #4 and close with # 6 In the naxi revenue group. They naxt 8-10 N
compelitors are in a much {ower revenua group, The view Is different when it comes

to hoods and gloves, We are the market share leader In Partloulate Barrler hoods.

The glove market Is harder o determine overali market share but we are confident In
our share of the market :

12 What ls your Canadlan market share, If any? |We are the #1 suppller In ths Canadlan markei. #2 is very close lo us and between |.

the two companies, we hold the vast majority of the business [n the Canadian market,

13 Has your business ever petitioned for No
bankruptey protection? if so, explain In detall,

Bid Number: RFP 032620

Vendor Name: Innolex G 141
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Line Item 24, Provide a list of your top five government, education, or non-profit customers {entity name |s optlonal),

including entity type, the state or province the entify [s located in, scope of the project(s), size of transaction{s)}, and doliar
volumes from the past three years.

Dollar Volume Pas
S Eﬂ:"‘!-=7¥f’:";.,'  |Provinge £ e ¢ REEER LIS, psban bkt S Years Al -

Clty of Torento |Govemment ON - Ontarlo Multi-vear contract supplying Depends on the year, One Milllon+ with several
1,000's of sels of Turmout gear soma years # is hundreds |milllon coming this year, x
for this 4,000 Firefighter of thousands, thls year
Department several miliion,

Clly of Denver [Govemmenl Colorado - GO |Multl-year contract supplylng Approximately $75- $100K Thls centvact Is less than
1000+ sels of Tumout gear for per arder. one year old. Wa havs
thls 1,200 Firefighter Depariment. c supplied approx. $500k I .
We are also supplying them wilh product to them, Contract
some of thelr gloves and represents several million

_ potenifally their hoods In 2026 doliars

Clty of Laredo (Govemment Texas - X We have suppllad the Clly of Approximately $100 - Approx. $380 - $400K
Laredo {400 Firefighlers) and $200K per order
thelr tralning faclity for 9+ years
with multiple products Including
Tumout gear, gloves and hoods.

City of Govemment North Carolina -~ |We have supplied the City of ‘JApproximately $50 ~ $100K[$1.5 milllon+ including

Charlotte NC Charistte for the last 4 years, per order ' .|CPC buslness =~~~
This Is a contract that also can : Lol
be ullized by additional
Departments as part of the CPC.

Gity of Naw Govemnmant NewYork-NY  |We have supplled 1200+ of our {$100K $100K

York Innotex Gray 25 Hoods and Gray
35 hoods to the FDNY, Malnly
Gray 25, This Isn't top 5 fn
revenue but they are the largest
Fire Deparment In the world and
they chase to buy our hoods.
This was & great win for us

Bld Number: RFP 032620

Vendor Name: Innotex (J 142
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Table 7: Marketing Plan

item XIi. 6.

[[CI R b

a2

Dascriba your marketing sirategy for
promoling this contract oppartunily,

markeiing materials {if applicable) in
the decument upload section of your
response,

Upload representative samples of your

Wao wil ulifize a multl-prongsd approach In markeling this contracl In the Stales and
Provinces where the contract applles. Flrsi, the educatlon of cur Sales Force (RSMs and
Dealer Sales Reps) will be a crifical component In launching this inillative. Thelr educalion
will definltely hslp the expanslon of this program. Second, we have a weekly communication
utlizing our maliing fist with Dealers, Sales Reps and Industry partners where we can also
promote hls program and the benefils of . Targeted Soclal Medla can also be a solid
avenue for the promellon. One challenge will be that since inls isn't avallable o all, we will
need fo crafl the wording lo promole this while alsc leaving room for the occaslon that this
Isn't avallable to a parlcular area or pariner. We have allached a coupie of marketing
brochures for your reference.

-

33

dighal data {e.g., soclal media,
meladata usage) to enhance
marketing effecliveness,

Describe your use of techriology and

Facebook and Instagram are our primary oullets for soclal medla. There Is more work lo
be done in Whis area bul we are aware of this and K remalns a priorty for .our team,

34

In promoting contracts arising out of
thls RFP? How wil you Integrate a

sales process?

In your visw, what Is Sourcewell's role

Sourcewell-awarded coniracl Into your

Depending on the Influence and polenllal size In winning a perlicular RFP, there can be
multlple ways 1o promola a win, We promote a ol of these wins currenliy amongst our
team, who then ullize these wins In thelr presentallons throughout Norlh America. The
same can be sald for our Dealer Sales Reps, In many Instances, we promole some of our
larger Depariments at many of the trade shows that we attend throughout North America by
prominently displaying the Tumout gear of several Depariments for that parlicular area or
region of the counfry, The more success we have fogether, the more we can promole the
program befween our two comipanies. We knew that Sourcewell cannot endorse our brand
bul we can promole that we are having success to our RSMs and Dealer natwork In this
new avenue of buslness.

-

35

Ara your products or services
avallable through an e-procurement

e-procurement system and how
govemmenial and educallonal
customers have used I,

ordering process? If so, describe your

We do have a robust online system that allows our users to log-in inte our Dealer Zone to
build guotes, develop specs, galher Imporani detalled spec Informallon, review pricing,
compare pricing, and submit orders. If there Is Interest, we would be more than wliiing lo
provids a demonstration on tha efficlency and ease of use of this system for Sourcewell.
We are very proud of this resource.

Table 8: Value-Added Attributes

TRosponses

Describe any product, equipment,
malntenance, ¢r operator tralning
programs that you offer to
Saurcewell Members. Include
detalls, such as whether ralning s
standard or opllonal, who provides
fralning, and any cosis thaf apply.

Wea have mulllple ways to approach the tralning of these Depariments, We can do this
throughout he process bolh before and after the sale. We can approach lhis tralning through
our Dealer Reps In person or through different technology channels llke Skype, GoToMesellng,
Microsoft Teams, we have even faclltated some {hrough Facetime for more generat
questions or ldeas. In person fraining Is the best way to experience the garments. Touching
and maneuvering with lhe garments brings a lol of value lo the lrainlng session. Not
mandatory but a better experlence. We also have great exposure throughout N, America at a
significant emount of trade shows where we can Invite Depariments and their amployees to
leam with us at these funcllons. Our RSMs alsc travel frequently throughout their Reglon to
provide In person detalled tralning sesslons for Depariments, We have the abllity to
dsmonstrate our manufacluring facilities ic those that can travel to them and we frequentiy
have people visit aur 3 N. Amerlcan manufasturing facllitles. Some of these kaining sesslons
have no cosl assoclaled with them. Some the Department will pay for lhe lravel expenses of
thalr employees and some we have helped with the costs. There is a fremendous array of
oplions here and we welcome the opporiunity fo be a part of them. Our products are unique
dus {o the extensive work that we have put Into developlng and patenilng them,

*

that refate to your company or fo
your products or services, and
include a list of the cerifylng
agency for each,

Bid Number: RFP 032620

37 Dascribe any technologlcal We hold multiple patents In the deslgn and funclion of our gamments for the Firefighting
advances that your proposed communiy, =~ " - ) ST L
products or services offer,

as Describe any "green” [niliallves

Tradillonally, tumout gear has come In a bfack plastic bag (think of a Hefty Bag). This s the
way that the ladustry has done it for decades. We have decided thal as a company we
want to try and eliminate these plastlc bags and the plaslic lies thal atlach some of the
necessary documenlation to the gaments. We are launching thls Initiative now and are proud
to be a contributor to reducing the amount of plastio that Is entering Into cur waterways,
oceans and iandhlls. We have also ellminaled lhe prinling of our full lne cataleg, much to
the dismay of some of our employees and cuslomers. There is a lof of paper assoclatad
wilh these items. We do offer several ti-fold brochures (aftached) in limited quanfities. We
understand the value of these initiatives and are continually looking for more ways to Improve

in this area.

Vendor Name: Innolex Q 143
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Tabie 9: Warranty

ltem XII. 6.

Describe In detail your manufacturer warranty program, including conditions and requirements to qualify, claims procedure,
and overall structure, You may upload representative samples of your warranty materials (if applicable) In the document

upload sectlon of your response in addition to responding to the questions below.

technicians’ iravel lime and mileage o perform
wamanty repalrs?

1 Response
43 Do your warrantles cover all producls, parts, and Sea altached warranty documenl for a|1 delalls
labor?
44 |Do your warrantles impose usege restrictions or See aftached wamranty document for all delails
other Himitatlons that advarsely affect coverage?
46 Do your warraniles cover the expense of Not applicable

46 Are {hers any geographic reglons of the Unlted
Siates {and Canada, f applicable) for which you
cannol provide a cerliflad techniclen to perform
warranty repalrs? How will Sourcewell Members in
these reglons be provided service for wamanty
repair?

Our warranty utlizes our 1851 cenler located In Richmond, QC or can be
applled to an approved local 18P fo perform the services.

47 Will you cover warranty service for liems made by
other manufacturers that are part of your proposal,
or are these wamaniles lssues typically passed on
to the original equipment manufaciurer?

Not applicable

48 What are your preposed exchange and retum
programs and pollcles?

See allached warranty document for all detalis

Included In your proposal,

49 Describe any service confract optlons for the {lems {We also have the abillty lo offer a § year warranty for & smail addiional cost

Table 10: Payment Terms and Financing Options

Respons v

50 Whal are your paymenl lﬁrms (eg nel 10 ne! 30}?

products or eguipment offered in your proposal, If any.
Upload trade-In program materlals (If appllcable) in the
document Upload secllon of your response,

Net 30
51 Do you provide leasing or financing oplions, especlally Nol appllcable
those opfions that schools and governmental entilies may
neaed o use in order lo make certaln acqulsitions?
52 Describe your formal trade-In program or policy for the Not applicable

53 Briefly describe your proposed order process. Include
encugh delell to supporl your abllity to report quarterly
sales to Sourcewell as descrbed in the Conlract lemplate,
For example, Indicate whether your dealer network Is
Included in your response and whether each dealer {or
some other enlity) wiil process the Sourcewell Members'
purchase orders.

Gur Iniflat plan Is to have one of our Custemsr Service Reps
dadicated to handling the review and participaticn In these RFP's.
This person will also be responsible for fracking the success of the
RFP. As we sam buslness, we will send the corresponding fee to
Sourcewell, We understand the !mportance of paying the fee
assoclated to the partlclpation In this contract and look forward to
earning business through K. If we are paylng fees, we are genaratlng
ravenus which is great for all of us

54 Do you accep! the P-card procurement and payment
process? If so, Is there any additlonal gost to Sourcewsll
Members for using this process?

No

Bid Number; RFP 032620

Vendor Name: Innotex Q ':.1'_44 _::
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Table 13: Audit and Administrative Fes

ftem X1l. 6.

0. Questlon

“{Response

Specliically describe any self-audlt process or program that you
plan to employ 1o verfy complance wilh your proposed Conlract
with Sourcewell. This process Includes ensuring that Sourcewell
Members obtain the propar pricing, thal the Vandor reports all sales
under the Conlract each quarler, and thal the Vendor remils the
proper administrative fes to Sourcawall,

All of the particlpants In this program will recelve a flat
discount of 20% from our MSRP so tracking {his wlll be
slmply applylng that level of discount to a spsclfic order, We
ara also eslablishing thls as the "celling" price. We will
educate our Dealers that they can offer even graater
discounts to the Members. This will be discussed on a case
by casa basis. There Is room for our Dealers {o negoliate a

have implemented for them, As mentioned, we wili have a
dedicaled Team member who will monlior and {rack these
fransacilons, Our Gustomer Service feam works closely
togather so multipla paople will be awara of how this
program works,

better price for Members based on the pricing modal that we

66

ldentify a proposed administratlve fee that you will pay to
Sourcewell for facilitallng, managlng, and promoting the Sourcews!!
Conlract in the event that you are awarded a Contract, This fee Is
typleally calculated as a psreenlage of Vendor's sales under the
Conlract or as a per-unit fas; It is not a fine-dtem addition 1o the
Member's ¢osl of goods, {See the RFP and lamplate Contract for
addltiona! detalls.) o ‘

1.0% .

Table 14: Industry Specific Questions

If you are awarded a contract, provide a
few examplos of Internal mstrics that wili
be fracked {o measure whethar you are
having success with the coentract.

Bld Number: RFP 032620

Revenue is the key metrdc for this program, We anllclpate solid success with this
program. With that sticeess, we know thal R will breed more success through our
RSMs and Dealers. Also, the awards from fhis coniract will potentially bring
Depariments around the awarded Depariment so ward of moulh will also play an
Important parl of this program,

Vendor Name: Innotex d 5 5;
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Facelime for more general queslions or kdeas. In parson tralning {e lhe best way lo
experience the garmenis. Touching and maneuverng with the garments brings a lof of
value to tha fraining seaslon. Nol mandalory bul a betler experence. We also have
great exposura hroughout N, Amarlca at & signlficant amount of trade shows where
wo can Invile Departments and thelr employses lo leam with us at these funcllons, '
Our RSMs alse travel fraquently throughout thelr Region to provide in person detalied
{ralning sesslons for Dapartments. We have the ahbility lo demonstrate our
manufacluring faclilies lo those thal can lravel to them and we frequently have pecple
visit our 3 N. Amerloan manufacluring faglities. Some of these lraining sesstons have
no cost essoclated with tham. Some the Departiment will pay for the traval eXpensos
of their employess and some we have helpsd with lhe costs. There Is & remendous
array of opllons here and we welcoma the opperiunlly to be a part of them. Cur
products are unique due to the extensive work thal we have put inlo developing and
petenting them.

T Daescriba your compllance with applicable (Al of our products are cerlified to the NFPA 1971 Standard and aro also assessed
natlonal standards for the produclas andfor  |lo the NFPA 1084 Stendsrd for care and maintenance. These producls are cerifled
equipment offered In your proposal, such  1by UL to be In accordance with the NFPA Slandard,

as) Natlonal Fire Protaolion Assoclalion
{NFPA), Ocoupallona! Safety and Haslih
Administralion (OSHA), and Amarican
Nallonal Slandards insiitute (ANSH),

Table 15: Exceptions to Terms, Conditions, or Specificatlons Form

Line {tem 72, HOTIGE: To ldentify any exceplion, or to reques! any modification, 16 (he Sourcewsl| tempiate Contract terms, condltions, or apacificalions, a
Proposer musl submil the exception or requastad madiflcation on the Excepllons to Tarme, Conditions, ar Speclfications Form immedialely below. The
gonlract secllon, the specific text addressed by the exception or raquested madification, and the proposed modlficalion must be [dentified in detall,
Praposer’s excepllons and propossd modifications are subjact lo review and approval of Scurcewell and will nol attomatically ba Included In tha contract.

Conlraot Saction {Term, Condition, or Spacification Exception or Proposed Modifloation

Documents

Ensure your submission document{s} conforms to the following:
1. Documanls in PDF format are preferred. Documents In Word, Excel, or compatibls formals may also be provided,

2, Documents should NOT have a security password, as Sourcewsll may not be able to open the flle. Itis your sole rasponsibliity to
ensure that the uploaded document{s) are not elther defective, corrupted or blank and that the documents can be opaned and viewsd by
Sourcewell,

3. Sourcewell may refect any response where any document(s) cannot be opened and viswed by Sourcowsll,

4, If you need to upload rnore than one (1) decument for a single ikem, you should combline the documents Inta ene zipped file, If the
zipped fita contalns more than ona (1) document, ensure each document is named, in relation to the submisslon format ltem responding
lo, For example, if responding to the Markeling Plan category save the document as "Marketing Plan."

« Fipanclal Strength and Stabllity - INNOTEX PRESENTATION LETTER_2019_RO01.pdf - Wednesday March 25, 2020 17:29:24

o Markellng PlaniSamples - INNOTEX - GRAY Parliculate-Blackin Hoods Gatalog - 25 and 35 - ENG - Web.pdf ~ Wednesday March
25, 2020 13:43:42

» WHMBE/MBE/SBE or Related Certificates {optionai)

o Warranty information - Limlted watranly - Garmenls - 24 manths R01 2013-08-27 pdf - Weadnesday March 26, 2020 17:30:50

» Prlolng - 2020 MSRP PRICE LIST - CLASSIC, ENERGY, GLOVES, HOODS, RDG,pdf - Thursday March 26, 2020 12:47:66

« Addilonal Rocument - Endurance - Sale Shaet - Final - ENG - Waeb,pdf - Wednasday March 25, 2020 13:44:09

ftem XII. 6.
70 If you provide on-site or In-person seles, Wa have mulliple ways {o approach (he lralning of these Depsarments, We can d
senvies, tralning, andfor support, explain ihls throughout the process both before and afler tha sale, We cen approach lhis
haw those activities are handled and the tredning through our Dealer Reps In person or through dilferenl technology channels
untque altributes of your procoess. iika Skypo, GoToMeeling, Microsoft Teams, we have even faclitated some through

Bid Number. RFP 032620 Vendor Name: innotex G 11«
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The Bldder acknowladges and agrees thal the addendum/addenda below form part of the Bld Document.

Chack the box In the column "l have raviewed this addendum" below to acknowledge each of the addenda,

Lhave raviewsd the

hiolow addendum and
5 Fite Namo attachmarits {if
.; applicable)
Addendum_7_Flrefighting_Pars_Protect_Eqpt_RFP032620 ]
! Thu March 19 2020 10:31 AM
Addandum_8_Firofighting_Pers_Protect_Eqpt_RFP032620 7
Frl Mareh 13 2020 02:36 PM
Addandum_5_Fireflghting_Pers_Protect_Eqpt_RFP032620 I
Wad March 4 2020 05:07 PM
Addendum_4_Flrefighting_Pers_ProtactEqpt_RFP032820 P
Thu February 27 2020 03;55 PFM
i Addendum_3_Firefighting_Pors_Protect_Eqpt_RFPG32620 o
: Mon February 10 2020 06:01 PM
i Addondum_2_Flrafighting_Pors_Protect_Eqpt RFP032620 7
: Thu January 30 2020 05:45 PM '
| Addondum_1_Flrafighting_Pars_Protect_Eqpt_RFP032620 -
i Mon January 27 2020 00:48 AM

Bid Number: RFP 032620 Vendor Name: lnnotex G| 147
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RFP #032620
REQUEST FOR PROPOSALS
for
Firefighting Personal Protective Equipment, Apparel, and Accessories, with
Related Cleaning and Maintenance Equipment

Proposal Due Date: March 26, 2020, 4:30 p.m., Central Time

Sourcewell, a State of Minnesota local government agency and service cooperative, Is requesting
proposals for Firefighting Personal Protectlve Equipment, Apparel, and Accessorles, with Related
Cleaning and Maintenance Equipment to result In a contracting solution for use by its members.
Sourcewell members Include thousands of governmental, higher education, -12 education, not-
for-profit, tribal government, and other public agencies located Iin the United States and Canada,
A full copy of the Request for Proposals can be found on the Sourcewell Procurement Portal
[https://proportal.sourcewell-mn.gov]. Only proposals submitted through the Sourcewell
Procurement Portal will be considered. Proposals are due no later than March 26, 2020, at 4:30
p.m. Central Time, and late proposals will not be consldered,

Solicltation Schedule

Public Notice of RFP Published: January 23, 2020

Pre-proposal Conference: February 6, 2020, 11:00 a.m., Central Time
Question Submission Deadline; March 18, 2020, 4:30 p.m., Central Time
Proposal Due Date: March 26, 2020, 4:30 p.m., Central Time

Late responses will not be considered.

Opening: March 26, 2020, 6:30 p.m., Central Time **

#¥ SEE RFP SUB-SECTION V. G, "OPENING”

Sourcewell RFP #032620

Firefighting Personal Protective Equipment, Apparel, and Accessorles,
with Related Cleaning and Maintenance Equipment

Page 1

item X1, 6.
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1. EQUIPMENT, PRODUCTS, AND SERVICES

A, SOLUTIONS-BASED SOLICITATION

This RFP and contract award process is a solutions-based solicitation; meaning that Sourcewell
is seeking equipment, products, or services that meet the general requirements of the scope of
this RFP and that are commonly desired or are required by law or industry standards,

B, REQUESTED EQUIPMENT, PRODUCTS, OR SERVICES

It is expected that Proposers offer a wide array of equipment, products, or services at lower
prices and with hetter value than what they would ordinarily offer to a single government
" entity, a school district, or a regional cooperative,

1. Sourcewell is seeking proposals for Firefighting Personal Protective Equipment, Apparel, and
Accessories, with Related Cleaning and Maintenance Equipment, to include:

a. Firefighting Personal Protective Equipment (PPE} for all types of fire and rescue service,
including structural firefighting, wildland firefighting, technical rescue, aircraft rescue,
HazMat, and EMS, including, but not limited to:

i.  Protective clothing, including turnout gear, coats, pants, boots, gloves, hoods, and,
CBRN clothing;

li.  Firefighting apparel and station-wear, including shirts, pants, jackets, and footwear;

iii. Heimets and related accessories, including front shields, helmet mounted lights,
shrouds, straps, pads, and visors;

iv.  Self-contained hreathing apparatus (SCBA} and supplied air breathing apparatus
(SABA), including open circuit and/or closed-circuit systems, facepieces, cylinders,
regulators, and rapid intervention crew/company universal air connection (RIC UAC);
and,

v.  Related equipment and accessories, including personal alert safety systems (PASS),
alr supply monitoring systems, gas masks, belts, suspenders, straps, radio holders,
and eye protection.

b, Breathing air compressors and compressor systems, including mobile and stationary fill
stations, cascade systems, purification, and storage;

Sourcewell RFP #032620

Firefighting Personal Protective Equipment, Apparel, and Accessories,
with Refated Cleaning and Maintenance Equipment

Page 3
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Sourcewell desires the broadest possible selection of products/equipment and services heing
proposed over the largest possible geographic area and to the largest possible cross-section of
Sourcewell current and potential Members.

C. REQUIREMENTS

ft is expected that Proposers have knowledge of all applicable industry standards, laws, and
regulations and possess an ability to market and distribute the equipment, products, or services
to Members.

1. Safety Reauirements. All items proposed must comply with current applicable safety or
regulatory standards or codes.

2. Deviation from Industry Standard. Deviations frem industry standards must be
identified with an explanation of how the equipment, products, and services will
provide equivalent functlon, coverage, performance, and/or related services.

3, New Equipment and Products, Proposed equipment and products must be for new,
current model; however, Proposer may offer certain close-out equipment or products if
it is specifically noted in the Pricing proposal.

4, Delivered and operational. Unless clearly noted in the Proposal, equipment and
producis must be delivered to the Member as operational.

5. Warranty. All equipment, products, supplies, and services must be covered by a
warranty that is the industry standard or better,

D, ANTICIPATED CONTRACT TERM

Sourcewel} anticipates that the term of any resulting contract(s) will be four {4} years, An
extension may be offered based on the best interests of Sourcewell and its members.

E. ESTIMATED CONTRACT VALUE AND USAGE

Based on past volume of similar contracts, the estimated annual value of all transactions from
contracts resulting from this RFP are anticipated to be USD 535 Millicn; therefore, proposers
are expected to propose volume pricing. Sourcewell anticipates considerable activity under the
contract(s) awarded from this RFP; however, sales and sales volume from any resulting contract
are not guaranteed,

F. MARKETING PLAN

Proposer’s sales force will be the primary source of communication with Members, The
Proposer's Marketing Plan should demonstrate Proposer’s abllity to deploy a sales force or

Sourcewel| RFP #032620

Firefighting Personal Protective Equlpment, Apparel, and Accessories,
with Related Cleaning and Malntenance Equipment

Page 5
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3. Stated in U.S., and Canadian dollars for Proposers intending to sell in Canada {as
applicable); and

4. Clearly understood, complete, and fully describe the total cost of acquisition {e.g., the
cost of the proposed equipment, products, and services delivered and operational for its
intended purpose in the Member’s location),

Proposers should clearly identify any costs that are NOT included in the proposed product or
service pricing. This may include items such as installation, set up, mandatory training, or initial
inspection. Include identification of any parties that impose such costs and their relationship to
the Proposer. Additionally, Proposers should clearly describe any unigue distribution and/or
delivery methods or options offered in the Proposal.

B. ADMINISTRATIVE FEES

Proposers are expected to pay to Sourcewell an administrative fee in exchange for Sourcewell
facilitating the resulting contracts. The administrative fee is normally calculated as a percentage
of the total sales to Members for all contracted equipment, products, or services made during a
calendar quarter, and Is typically one percent (1%) to two percent (2%). In some categorles, a flat
fee may be an acceptable alternative,

V. CONTRACT

Proposers awarded a contract will be required to execute a contract with Sourcewell. Only
those modifications the Proposer indicates in its proposal will be available for discussion. Much
of the language in the Contract reflects Minnesota iegal requirements and cannot be altered,
Numerous and/or onerous exceptions that contradict Minnesota law may result in a proposal
being disqualifled from further review and evaiuation.

To reauest a modification to the Contract terms, conditions, or specifications, a Proposer must
complete and submit an Exceptions to Terms, Conditions, or Specifications Form, with all
requested modifications, through the Sourcewell Procurement Portal at the time of submitting
the Proposer’s response.

V. RFP PROCESS

A. PRE-PROPOSAL CONFERENCE

Sourcewell will hold an optional, non-mandatory pre-proposal conference via webcast on the
date and time noted on page one of this RFP and on the Sourcewell Procurement Portal. The

purpose of this conference is to allow potential Proposers to ask questions regarding this RFP
and Sourcewell’s competitive contracting process. Information about the webcast will be sent

Sourcewell RFP #032620

Fireflghting Personal Protective Equlpment, Apparel, and Accessories,
with Related Cleaning and Maintenance Equipment
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Sourcewell. Only complete proposals that are timely submitted through the Sourcewelt
Procurement Portal will be considered. Late proposals will not be considered. It is the
Proposer's sole responslbility to ensure that the proposal is recelved on time.

All proposals must be recelved through the Sourcewell Procurement Portal no later than the
Proposal Due Date and time noted In the Sollcitation Schedule above. It is recommended that
Proposers allow sufficlent time to upload the proposal and to resolve any issues that may arise.
The closing time and date is determined by the Sourcewell Procurement Portal web clock,

In the event of problems with the Sourcewell Procurement Portal, follow the instructions for
technical support posted in the portal. It may take up to twenty-four {24) hours to respond to
certain lssues.

Upon successful submisston of a proposal, the Portal wii automatically generate a confirmation
emall to the Proposer, If the Proposer does not recelve a confirmation emall, contact
Sourcewell’s support provider at support@bldsandtenders.ca.

To ensure receipt of the latest Information and updates via emall regarding this solicitation, or
if the Proposer has obtained this solicitation document from a third party, the onus is on the
Proposer to create a Sourcewell Procurement Portal Vendor Account and register for this
solicitation opportunity.

All proposals must be acknowledged digitally by an authorized representative of the Proposer
attesting that the information contained in In the proposal Is true and accurate, By submitting a
proposal, Proposer warrants that the Information provided Is true, correct, and reliable for
purposes of evaluation for potential contract award. The submission of Inaccurate, misleading,
or false information is grounds for disqualification from a contract award and may subject the
Proposer to remedies available by law.

E. GENERAL PROPOSAL REQUIREMENTS

Proposals must be:
» |n substantial compliance with the requirements of this RFP or it will be considered
nonresponsive and be rejected,
e Complete. A proposal will be rejected if it Is conditional or incomplete.
o Submitted in English.
o Valld and irrevocable for nihety {90) days following the Proposal Due Date.

Any and all costs Incurred in responding to this RFP will be horne by the Proposer,

F. PROPOSAL WITHDRAWAL

Sourcewell RFP 032620

Firefighting Personal Protective Equipment, Apparel, and Accessorles,
with Related Cleaning and Malntenance Equipment
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Sourcewell may request written clarification of a proposal at any time during the evaluation
process.

Proposal evaluation will be based on the following scoring criterla and the Sourcewell Evaluator
Scoring Guide {available in the Sourcewel! Procurement Portal):

Conformance to RFP Reguirements 50
Financial Viability and Marketplace Success 75
Ability to Sell and Deliver Service 100
Marketing Plan 50
Value Added Attributes 75
Warranty 50
Depth and Breadth of Offered Equipment, Products, or Services 200
Pricing 400
TOTAL POINTS 1000

C. PROTESTS OF AWARDS

Any protest made under this RFP by a Proposer must be in writing, addressed to Sourcewell’s
Executive Director, and delivered to the Sourcewell office located at 202 12th Street NE, P.O.
Box 219, Staples, MN 56479, The protest must be received no later than ten {10) calendar days’
following Sourcewell’s notice of contract award(s} or hon-award and must he time stamped by
Sourceweli no tater than 4:30 p.m., Central Time,

A protest must Ihclude the following items:
¢ The name, address, and telephone number of the protester;
» The original sighature of the protester or its representative;
¢ |dentification of the solicitation by RFP number;
s A precise statement of the relevant facts;
» ldentification of the issues to be resolved;
s ldentification of the legal or factual basls;
s Any additional supporting documentation; and
e Protest bond in the amount of $20,000,

Protests that do not address these elements will not be reviewed.

D, RIGHTS RESERVED

This RFP does not commit Sourcewell to award any contract and a proposal may be rejected if it
is nonresponsive, conditional, incomplete, conflicting, or misleading. Proposals that contain

Sourcewell RFP #032620

Firefighting Personal Protective Equipment, Apparel, and Accessorles,
with Related Cleaning and Maintenance Equipment
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Sourcew

1/27/2020

Addendum No. 1

Solicitation Number: RFP 032620

Solicitation Name: Firefighting Personal Protective Equipment, Apparel, and Accessories,
with Related Cleaning and Maintenance Equipment

Consider the following Question and Answer to be part of the above-titled sollcitation
documents, The remainder of the documents remain unchanhged.

Hem X1 6.

Question 1:
Is there a list of items to quote?

Answer 1:

Sourcewell utllizes a competitive, solutions-based solicltation approach that is not based
on detalted specifications or finite quantities for our cooperative contract awards, A
respondent Is allowed to propose the entire line of products and services falling within
the scope of the REP. Section Il, B. of the RFP addresses the requested equipment,
products or services for this solicitation.

End of Addendum

Acknowledgement of this Addendum to RFP 032620 posted to the Sourcewel
Procurement Portal on 1/27/2020, s required at the time of proposal submittal.
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using the search function, with the 6-digit RFP number, a list of awarded contract
vendors can be displayed.

Question 3:
Page #5, Title Il. Equipment Products & Services, Point E. Estimated Contract Vaiue &
Usage: Can you advise the percentage share of the Canadian Members anticipated out

of the USD $35Million?

Answer 3;

The RFP anticipated volume is an estimate based on past volumes of similar Scurcewell

contracts. it is an estimate only, and no sales or sales volume are guaranteed. There is
no separate estimate of Canadian volume or percentage estimates by geographic
region,

Question 4:

Page #7, Title lll. Pricing, Point A. Requirements, Line Item 4. Cost of dellvery & others:
The cost of delivery is subject to location, quantity & other special conditions of the
Member which wiil be known on case-to-case basis. Is it acceptable to quote ex-work
our warehouse(s) including onsite training, installation & other related services, but
excluding delivery?

Answer 4:

It is left to the discretion of each proposer to determine and propose the pricing
approach that aligns with their business methods and satisfies all the requirements of
RFP Article il - Pricing. Proposals are evaluated hased on the criteria stated in the RFP.

Question 5:

Page #7, Title Ill, Pricing, Point B, Administrative Fees: Do we need to include it in our
price for this solicitation? If yes, we need to know the criteria on when any of the
scenarios is applied to us, whether 1%, 2% or a flat fee?

Answer 5:

Refer to RFP Section lll. B. — Administrative Fees, for directions on proposing an
administrative fee, It is left to the discretion of each proposer to determine and propose
an administrative fee that is consistent with its business and its industry. The

Item XII. 6.
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End of Addendum

Acknowledgement of this Addendum to RFP 032620 posted to the Sourcewell
Procurement Portal on 1/30/2020, is required at the time of praoposal submittal.
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2/27/2020

Addendum No, 4

Sollcitation Number: RFP 032620

Solicitation Name: Firefighting Personal Protective Equipment, Apparel, and Accessorles,
with Related Cleaning and Maintenance Equipment

Consider the following Questions and Answers to be part of the above-titled solicitation
documents. The remainder of the documents remain unchanged.

ftem X{l. 6.

Question 1:

In reference to Table 11, Line Item 55: “...If applicable, provide a SKU for each Item in
your proposal.” Please confirm if product category discounts are offered, then a SKU list
Is not applicable ot expected as this may Include tens of thousands of ltems?

Answer 1!

It Is left to the discretion of each proposer to articulate and propose the pricing
approach that aligns with their business methods and satlsfies the requirements of RFP
Article lll - Pricing. Proposals are evaluated based on the criterla stated in the RFP,

Question 2:

Is there a list of items and brands that are requested? it is needed to give an accurate
cost of these items.

Answer 2:

Sourcewell utifizes a competitive, solutions-based solicitation approach that Is not based
oh detailed specifications or finite quantities for our cooperative contract awards, A
respondent [s allowed to propose the entire line of products and services falling within
the scope of the RFP. Saction [I, B. of the RFP addresses the requested equipment,
products or services for this solicitation,




Sourcey

3/4/2020

Addendum No, 5

Solicitation Number: RFP 032620

Solicitatlon Name: Firefighting Personal Protective Equipment, Apparel, and Accessories,
wlth Related Cleaning and Maintenance Equipment

Consider the following Questlon and Answer to be part of the above-titled solicitation
documents. The remainder of the documents remain unchanged.

Question 1;

As a manufacturer, we can only report numbers that we sell through distributors. When
requesting total dollar volume, is It permissible to report wholesale dollar amounts?

Answer 1:

Refer to Sourcewell Contract Template Section 8 — Report on Contract Sales Actlvity and
Administrative Fee Payment, for Sourcewell expectations for reporting and
administrative fees, A request for modification to the Sourcewell contract template may
only be submitted with a proposal, To request a modification to the template Contract
tarms, conditions, or specifications, a Proposer must complete and submit the
Exceptions to Terms, Condltions, or Specificatlons table, which is found as the final Table
of Step 1 In the proposal submission process.

End of Addendum

Acknowledgement of this Addendum to RFP 032620 posted to the Sourcewell
Procurement Portal on 3/4/2020, Is required at the time of proposal submittal.

ftem XiI. 6.
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End of Addendum

Acknowledgement of this Addendum to RFP 032620 posted to the Sourcewell Procurement
Partal on 3/13/2020, Is required at the time of proposal submittal.

Item Xli. 6.




Question 3:

if utilizing a network of dealers for order processing, do we need to provide that list
upon submission? Can the list be modified at any time?

Answer 3:

Refer to RFP Section If. B, ~ Requested Equipment, Products, or Services — “If Proposer
requires the use of deaiers, resellers, or subcontractors to provide the products or
services, the Proposal should address how the products or services will be provided to
Members and describe the network of dealers, resellers, and/or subcontractors that will
be available to serve Sourcewell Members under a resulting contract.” It is left to the
discretion of each proposer to determine the information or documentation necessary
to best demonstrate thelr abllity to serve Sourcewell members and satisfy all the
requirements included in the questionnaire tables. Proposals are evaluated hased on
the criteria stated in the RFP,

For additional detail on the requirement for awarded vendors with respect to
distributor/dealer networks, refer to Sourcewell Contract Template Section 2. C. —
Dealers and Distributors.

Question 4;

Will the administrative fee be charged to the manufacturer or to the dealer if using a
dealer network? Will the fee be charged on the ceiling price or the final negotiated price
listed on the member PO?

Answer 4:

Refer to Sourcewell Contract Template Section 8. — Report on Contracts Sales Activity
and Administrative Fee Payment. A single sales report and administrative fee remittance
is contemplated for each calendar quarter during the term of an awarded contract.
Administrative fee is typically calculated based on total sales of all Equipment, Products,
and Services purchased by Members under the contract.

ftem Xil. 6.

End of Addendum

Acknowledgement of this Addendum to RFP 032620 posted to the Sourcewell
Procurement Portal on 3/19/2020, is required at the time of proposal submittal,
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i
Sourcewell *u

INNOTEX~ #032620-INO

Pricing for contract {1032620-INO Is provided at 20% discount from MSRP price list to Sourcewell participating
agencies,
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Tél.: 819-826-5971
Fax: 819-826-5195

www.innotexprotection.com

| Company | GEORGIA FIRE & RESCUE SUPPLY |

_ « GEQRGIA FIRE AND RESCUE STOCK
: Name of the Quote » GEAR- GFRS STOCK QUQOTE 2 -
; EFFINGHAM August 2022

+Contact Ryan McElwee
Phone :{770) 479-5495
Phone -{770) 906-7754
Fax (770) 479-9040 ‘
YOUR QUOTATION

NFPA 1971-2018

32" STYLE - SINGLE COLOR OUTER SHELL - WITH SINGLE METABOLIC ZONE (THERMAL BARRIER)

Pioneer, Aramid Blend, 6.6 osy — Khaki
Stedair® 3000, 5.2 osy
Defender™ M NP (Brass), 7.0 osy
3M Scotchiite® 3" SEGMENTED (triple trim) - Yellow Grey
Trim Pattern: NFPA Style
Zipper closure system (VISLON®)
Semi bellows pockets (pair) - (8" x 9") - Regular
" Radio pocket (unit) - With extra layer of Outer Shell
Standard flap with Grabber™
POSITION: Radio Packet: H: 8 x L: 4 x D; 2 (dimensions in inches) - POSITION & -
Hand-warmer pockets with Nomex FR polar fleece (pair)
Kevlar® handguard with thumbhole - Natural
Vented back protection Airflow™
Exterior hanging loop
Mic loop / PA.S.S. loop / 1 UNITS / Left chest
Thermal liner attachments (bottom of coat) (unit) / 1 UNITS
Flashlight Holder - Riveted Clip with Hook & Loop Fastener / 1 UNITS / Right chest
PERSO: Right sleeve (E) - Nomex® Embroidered American fiag / Sewn on shell

PERSO: Back under neck (H) - Lettering - For all units (EFFINGHAM) / Scotchlite® 3" - Lime

vellow / Straight / Sewn on shell

2022-8-16 22:43:29
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- Quote
: QUO-70648-Y1M5X
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ifom XIt. 6.
PERSO: Hem of coat (M) - Lettering - Different for each unit ([2]-Name - see list) / Average 12

letters / Scotchlite® 3" - Lime yellow / Stralght / Sewn on removable patch / 4" X 17" / Quter 1
Shell :

Polymer coated aramid Color: BLACK
Limited 2-year Warranty 1

“NFPA 1971-2018

Big boot leg - Regular waist - SINGLE COLOR OUTER SHELL - WITH SINGLE METABOLIC ZONE g
{THERMAL BARRIER)

Pioneer, Aramid Blend, 6.6 osy - Khaki

Stedair© 3000, 5.2 osy

Defender™ M NP (Brass), 7.0 osy

3M Scotchlite® 3" SEGMENTED (triple trim} - Yellow Grey

I Trim Pattern: Standard NFPA 1

i Zipper closure system (VISLON®) ] 1
Full bellows pockets (pair) - (10" X 10" X 2") - Lined with Kevlar® twill reinforcement } 1
EMK™ (Enhanced Mobility Knee) in Polymer coated aramid - With closed cel! FR blend sponge foam 1 ‘
(BLACK REINFORCEMENT} i !
DELUXE Cotton suspenders ("H style™) Pl
Nomex belt (2-sidas adjustment) 1
Belt loops {6 units) (included)-(3" x 2") / 6 UNITS b

Polymer coated aramid Color: BLACK ‘
Limited 2-year Warranty H

Because of our ongoing commitment to product quality and development, we reserve the right to change, cancel, diseentinue or alter any
specification, price, design or feature without prior notice and without incurring any obligation.
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